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Letter from the editors

Deloitte

counterpart, with a Q3 median multiple of 7.9x NTM
EV/EBITDA, compared to the global index at 10.0x.

Media and telecommunications M&A remained robust,

with 21 transactions recorded in Q3, marking the

second consecutive quarter with over 20 deals in
The software segment remained the primary driver of  these segments.
Nordic TMT M&A activity, with 136 deals recorded in
Q3, showing a significant increase from 113 deals in
Q2. This marks the highest quarterly volume in the
Nordic software M&A space since the start of our
report’s historical coverage in 2016.

By contrast, the IT hardware subsector saw minimal
transaction activity. Given the limited deal flow, this
report does not include an in-depth analysis of the IT
hardware sector.

Nordic software multiples remained relatively stable
throughout Q3, particularly in comparison to the
more volatile global benchmarks dominated by US-
based SaaS companies. The global index recorded a
Q3 median NTM! EV/Revenue multiple of 5.4x, below
its five-year median of 9.5x. In contrast, the Nordic
SaaS index aligned more closely with its five-year
median of 4.4x, ending Q3 with a median of 3.0x.

The data and insights in this report draw on Nordic
target transactions recorded by Mergermarket,
further supported by Deloitte’s proprietary
transaction experience. Deal volume reflects
Mergermarket-announced transactions within TMT
industry categories.

Q3 highlights a sustained profitability premium driven
by large outliers, as an analysis on median multiples
reveals a negative profitability premium.

In the Nordic IT services market, nine transactions
were recorded in Q3, down from 13 in the previous
quarter and 15 in Q3 2023. The Nordic IT services
index also exhibited lower volatility than its global

Carsten V. Haukas

chaukas@deloitte.no
+47 9155 5035

Alexander O. Andersen

aleandersen@deloitte.dk
+45 28 94 95 12

David Jarnland

djarnland@deloitte.se
+46 70 080 28 49

Nordic SaaS$ index trading multiples at 3.1x NTM
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Software

Key software statistics Q3 2024

Deloitte.

136

transactions within the Nordic
software space

The Nordic SaaS index traded at

3.1X

NTM EV/Revenue at quarter-end

The Global SaaS index traded at

5.8X

NTM EV/Revenue at quarter-end

lst

highest quarterly deal volume
recorded since 2016!

The Nordic SaaS index increased by

2.1%

in the quarter

3-7X

LFY Nordic software transaction
EV/Revenue multiple?

Notes:

1) Start of historical period analysed in this report; 2) Based on selected Q3 2023 transactions with available data
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Software

Nordic and Global software multiples steady with modest gains yet below the 5-year median

Deloitte.

Nordic and
Global SaaS
indexes NTM
EV/Revenue

Nordic and
Global SaaS
indexes NTM
EV/EBITDA

20x Q3
2024

18x

16x

14x

12x

Median Global 9.5x

5.8x

Median Nordics 4.4x

09-2019 03-2020 09-2020 03-2021 09-2021 03-2022 09-2022 03-2023 09-2023 03-2024 09-2024
45x
Q3
40x 2024
35x b
| "
A / Median Global 29.9x
30X = A A — — — — G —— )
24.
25x 3%
20X - — ‘ i S P i e T R T

Median Nordics 19.7x

15x

13.9x

10x

5x

0x
09-2019 03-2020 09-2020 03-2021 09-2021 03-2022 09-2022 03-2023 09-2023 03-2024 09-2024

As of Q3 2024, the Nordic
SaaS Index traded at a

median NTM EV/Revenue
of 3.1x, compared to the
Global SaaS Index at 5.8x.

As of Q3 2024, the Nordic
SaaS Index traded at a
median NTM EV/EBITDA of

13.9x while the Global
SaaSs Index traded at a
median NTM EV/EBITDA of
24.3x

Source: Deloitte; S&P’s Capital IQ
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Software

The Nordic SaaS index continues to outperform the Global benchmark in Q3 2024

Deloitte.

Indexed stock price development for
various indices, start point: 100

The Deloitte Nordic SaaS and Global SaasS indices both showed modest gains in
Q3 2024, indicating some stabilization after a volatile recovery from last year’s

lows

350

Q3

2024
300
250
200
150
100
50
V]

09-2019 03-2020 09-2020 03-2021 09-2021 03-2022 09-2022 03-2023 09-2023 03-2024 09-2024
Nasdaq Composite ——— MSCI Nordic Deloitte Global SaaS Index Deloitte Nordic SaaS Index

Deloitte Nordic
SaaS index:

163

Deloitte Global
SaaS index:

128

Nasdaq
Composite:

219

MSCI Nordic:

160

Index
development

L3M: 2.1%
L6M: (2.0%)
LTM: 23.4%

Index
development

L3M: 1.3%
L6M: (5.2%)
LTM: 12.7%

Index
development

L3M: 2.6%
L6M: 11.0%
LTM: 37.6%

Index
development
3M: (0.6%)
L6M: 3.7%
LTM: 23.5%

Source: Deloitte; S&P’s Capital IQ
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Software

Deloitte.

High growth continues to yield valuation premiums for software companies

Median NTM EV/Revenue development for high, medium and low growth companies in the Deloitte Global and Nordic SaaS indexes

35x
Endpoints:
High growth (4th quartile):
30 8.7x
x avg. FY23A-FY24E growth of
24.5%
Medium growth (2nd-3rd quartile):
25x 4.6x
avg. FY23A-FY24E growth of
13.4%
20x Low growth (1st quartile):
2.8x
avg. FY23A-FY24E growth of
1.1%
15x
10x

0x
09-2019 03-2020 09-2020 03-2021 09-2021 03-2022 09-2022 03-2023 09-2023 03-2024 09-2024

f , - Page 7
Source: Deloitte; S&P’s Capital IQ



Software

Deloitte.

Higher Rule of 40 performance supports valuation premiums for software companies

EV/Revenue multiples and Rule of 40 performance for companies in the Deloitte Global and Nordic SaaS indexes

Rule of 40 Low Medium High
categories? (1st quartile) (2nd-3rd quartile) (4th quartile)
Avg. Rule of 40 [ 4% ] [ 32% ] [ 51% }

Avg. EV/Revenue 2.5x 3.6x J 9.1x
EV/Revenue (2025E) Y ' Y
30x
25x
Size of bubbles indicate
market capitalisation
20x
15x
R2 = 0.7406 ¢
10x . .
5x ‘ (
A [
i ° ‘o ... s
.......... seeeet @
Ox Lesse
0% 10% 20% 30% 40% 50% 60% 70% 80%
Rule of 40 score
Page 8
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Software

Deloitte.

Renewed emphasis on growth as market uncertainties diminish

Development in NTM EV/Revenue for Deloitte Global and Nordic SaaS indexes

25x COVID-19 ——Profitable SaaS companies ——Unprofitable SaaS companies $0

) During the initial Covid-19
E 15x market shock in early 2020 the
% market priced a profitability
-4 premium in, valuing profitable
>  10x companies higher in the period of
w . .
- high uncertainty
=
-4
5x
0x
Sep-19 Mar-20 Sep-20 Mar-21 Sep-21 Mar-22 Sep-22 Mar-23 Sep-23 Mar-24 Sep-24 i o i
Following the initial Covid-19
market shock, the profitability
premium disappeared, and
turned negative driven by
Average: 1.7x investors’ increased focus on
6 x ge: - growth over profitability
- 4 x
. = Athetinadh,
£ uifiile
E oo - T
E. (2)x
:
E (4)x
E (6)x ’ Over the past two quarters, a
T @ negative profitability premium
1 .
& (10 . has emerged, indicating a
(12)x Average: (3.5)x renewed focus on growth
Note: 1) Starting in Q3, we transitioned to the median index to mitigate outliers' impact on the profitability premium

f , - Page 9
Source: Deloitte; S&P’s Capital IQ



Software

Deloitte.

Deal activity in the Nordic Software industry remains high in Q3 2024

Software deal volume across the Nordic countries (# of transactions?)

346 354 372 137
251 247 280 300 297 291 284 289 306

146 183 198 23°

108 107 111 107 100 123 130 141 162 155 144 156 136
# of deals,
trailing LTM
38
28 10
23
19 3 9 11
s 15 A6
. 6 , 10 2

Q3 Q4 Q Q2

—2016— 2017 2018 2019 2020 2021 2022 2023 2024

Deal volume by type of buyer Deal volume by geography of buyer

Financial investors remain the most active acquirers in Q3 2024, Nordic buyers continue to be more active than international
however activity from strategic investors is picking up buyers in the Nordic Software Industry

138
138

Q3- Q4- Qi- Q2- Q3- Q4 Q1- Q2- Q3- Q4 Q1- Q2- Q3- Q3- Q4- Q1- Q2- Q@3- Q4 Q1- Q2- Q@3- Q4 Q1- Q2- Q3-
2021 2021 2022 2022 2022 2022 2023 2023 2023 2023 2024 2024 2024 2021 2021 2022 2022 2022 2022 2023 2023 2023 2023 2024 2024 2024
{- PE M Strategic M PE backed , I [ Nordic WM International
Note: 1) Deal volume based on Mergermarket industry category “Computer software” excluding undisclosed target companies; 2) Two transactions in Q1 2022 is excluded

P 10
due to the buyer being “Undisclosed”; 3) Three transactions in Q2 2024 is excluded due to the buyer being “Undisclosed”. Source: Mergermarket; Deloitte age



Software

Selected Q3 2024 software transactions in the Nordics

Acquired

Provider of digital learning
tools for mathematics used
in primary, secondary, and
high schools
A\

Acquired
A

SUPWIZ

Al platform for automating
customer service interactions
across multiple channels,
enhancing custo/c7er experience

Deloitte.

Acquired

Cloud financial and HR
software, enabling automation
in accounting, invoicing,
employee data, and payroll

Acquired

Provider of web-based
employee benefits tracking
services
A

Source:

Mergermarket; Press releases; Company websites

Acquired

Digital transformation provider
specializing in supply chain,
manufacturing, and logistics

solutions




Software

Deloitte.

Selected Nordic software transactions traded at a median multiple of 3.7x LFY EV/Revenue

™ Ev/Revenue [ EV/EBITDA

10.3x

4.0x 3.9x
Median EV/Revenue: 3.5x

3.7x

)

EURM n.m. n.m. n.m.

- i wolue s
> . B ;
Sep 2024 Sep 2024 Jul 2024 Jul 2024
_ 100% 100% 100% 32.1%
m N7 stellex R Ay \Ekiar

Page 12
Source: Mergermarket; S&P’s Capital IQ; Annual reports; Press releases 9
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IT services

Key IT services activities Q3 2024

Deloitte.

2

transactions within the Nordic IT
services space

The Nordic IT services index traded at

7.6X

NTM EV/EBITDA at quarter-end

The Global IT services index traded at

10.1X

NTM EV/EBITDA at quarter end

The Nordic IT services Index decreased by

(0.5%)

in Q3

The Global IT services Index decreased by

(2.8)%

Page 14



IT services

Widening valuation gap between Global and Nordic indexes

Deloitte.

Nordic IT
services

Index NTM
EV/Revenue

Nordic IT
services

Index NTM
EV/EBITDA

2.0x Q3
2024

1.5x

Median Global 1.2x

1.0x M e e - v SN =M — — I — L —
Median Nordics 1.0x

0.5x

0.0x
09-2019 03-2020 09-2020 03-2021 09-2021 03-2022 09-2022 03-2023 09-2023 03-2024 09-2024

16x

14x

12x
Median Global 10.6x

10x

Median Nordics 9.5x

4x

0x
09-2019 03-2020 09-2020 03-2021 09-2021 03-2022 09-2022 03-2023 09-2023 03-2024 09-2024

The Nordic IT Services
Index closed Q3 at 0.8x
EV/Revenue, compared to
1.1x for the Global IT
Services Index

The Nordic IT Services
Index closed Q3 at 7.6x
EV/EBITDA, while the
Global IT Services Index
ended at 10.1x, further
widening the gap between
the two

Source: Deloitte; S&P’s Capital IQ
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IT services

Nordic IT Services Index shows relative stability over global counterpart

Deloitte.

Indexed stock price development for
various indices, start point: 100

300

250

100

50

0

09-2019 03-2020 09-2020

—=Nasdaq Composite

The Nordic IT Services Index decreased by (0.5%) in the last quarter, showing a
more stable performance compared to the Global IT Services Index, which

decreased by (2.8%) over the same period

03-2021 09-2021 03-2022 09-2022 03-2023 09-2023 03-2024

====MSCI Nordic == Deloitte Global IT Services Index —=Deloitte Nordic IT Services Index

Q3
2024

09-2024

Deloitte Nordic IT
services index:

183

Deloitte Global IT
services index:

218

Nasdaq
Composite:

219

MSCI Nordic:

160

Index
development

L3M: (0.5%)
L6M: 2.2%
LTM: 7.4%

Index
development

L3M: (2.8%)
L6M: (8.6%)
LTM: 24.0%

Index
development

L3M: 2.6%
L6M: 11.0%
LTM: 37.6%

Index
development

L3M: (0.6%)
L6M: 3.7%
LTM: 23.5%

Source: Deloitte; S&P’s Capital IQ
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IT services

Slight decline in IT Services M&A activity in Q3

Deloitte.

IT services deal volume across the Nordic countries (# of transactions?)

7
52 48 4g 49 57 60 67 66 54 o 44 49

35

# of deals,
trailing LTM

87 80

72
60 60 60 61
> 39 35 40 46 53 >3 45 39
21
4
15
14 EEREN ¢ 13 13
3 . 3 i I - B
N EN B R B .
1 s N EE B
« g4 L s fl 3
1 11 2 3 2 3 0 3 0

— 2016 — 2017 2018

™ pDenmark MM Norway [ Sweden

N o

4
1

2022 2023 2024

Deal volume by type of buyer Deal volume by geography of buyer

M&A activity primarily driven by PE or PE backed buyers in Q3 2024

21

Majority of M&A activity continues to be generated by Nordic buyers

21

Q3- Q4- Q1- Q2- Q3- Q4- Q1- Q2- Q3- Q4- Q1- Q2- Q3- Q3- Qa- Q1- Q2- Q3- Q4- Q1- Q2- Q3- Q4- Q1- Q2- Q3-
2021 2021 2022 2022 2022 2022 2023 2023 2023 2023 2024 2024 2024 2021 2021 2022 2022 2022 2022 2023 2023 2023 2023 2024 2024 2024
___________________ ~ e ————— -
(- PE [ Strategic M PE backed , I [ Nordic WM International
——————————————————— - —————————————————
Note: 1) Deal volume based on Mergermarket industry category “Computer services” excluding undisclosed target companies; 2) Two transactions in Q1 2022 is excluded Page 17

due to the buyer being “Undisclosed”. Source: Mergermarket; Deloitte




IT services

Selected Q3 2024 IT services transactions in the Nordics

Acquired

Data center operator
providing infrastructure
solutions, supporting a range
of digital and/c\loud services

Note: 1) Volume-weighted average price

Ongoing take private

transaction - Traded at 1.5x LFY
EV/Revenue and 11.8x LFY EV/EBITDA,
representing ~40% bid premia on 3

months VWAP!

Acquired

A company providing IT
operations, cloud services, IT
solutions, recruitment, and
financial services
PN

-

+

1T FORUN

GRUPPEN

Acquired

any.cloud

Provides web hosting services,
enabling individuals and
businesses to host websites
and applications on secure
servers

Source: Mergermarket; Press releases; Company websites

Deloitte.

Acquired

System integrator and develops its
own software products and
services
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Media & Telco

Key Media & Telco activities in Q3 Deloitte.

21 17

Transactions within the Nordic Media & Telco space Nordic Media & Telcos transactions up from 8 in Q2

12 4

Additional Nordic Media & Telco transactions occurred in Q3

Strategic Nordic Media & Telco acquisitions up from 7in Q2 I i

Page 20



Media & Telco

Increasing Media & Telco M&A activity in Q3 2024 compared to Q3 2023 Deloitte.

Media & Telco deal volume across the Nordic countries (# of transactions?)

68 75 69 76 71 g 76 74 83 8 8 8 75 79

45 49 49 50 52 46 °7 51 46 46 44 a0 49 7

# of deals,
trailing LTM

4 3

Q3 Q@4 Q1 Q2 Q3 Q4 QI Q2 Q3 Q4 Q1 Q2 Q3 Q@ Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 QI Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q Q3

— 2016 — 2017 2018 2019 2020 2021 2022 2023 2024

Deal volume by type of buyer Deal volume by geography of buyer

Increasing activity from strategic buyers in Q3 Strong prevalence of international buyers in continues in latest quarters

26 25 26 25

Q3- Q4 Ql- Q2- Q3- Q4 Ql- Q2= Q3- Q4 Ql- Q2= Q3 Q3- Q4 Ql- Q2- Q3- Q4 QI- Q2 Q3 Q4 Q- Q2= Q3
2021 2021 2022 2022 2022 2022 2023 2023 2023 2023 2024 2024 2024 2021 2021 2022 2022 2022 2022 2023 2023 2023 2023 2024 2024 2024
{- PE M Strategic M PE backed , I [ Nordic WM International
Note: 1) Deal volume based on Mergermarket industry categories “Media”, “Telecommunications: Hardware”, “Telecommunications: Carriers” excluding undisclosed target companies

. Page 21
Source: Mergermarket; Deloitte



Media & Telco

Selected Q3 Media & telco transactions in the Nordics

Acquired

Provider of energy and
infrastructure, operating fiber
networks, electricity, district
heating, and IT security services

Acquired

= SeaCross

High Speed Navigation

Developer of yacht
navigation system

Deloitte

Acquired

Provider of high-speed internet,
TV, and telephony for
Norwegian homes, businesses,
and housing associations

Acquired

Provider of tactical
telescopic mast systems for
defense and civil sectors
worldwide

Source: Mergermarket; Press releases; Company websites

| blu |

Acquired

o

Company engaged in the
production of films,
television shows, and other
entertainment content
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Deloitte insights

Deloitte is one of the most active advisors on the Nordics’ TMT sector

Deloitte.

Examples of credentials on which Deloitte Corporate Finance acted as M&A advisor

Advised Advised Advised Advised Advised
.. -~ " - CGE
infranode & (U 7 EwWii inspera oty MIRADO
N (yse  \nterForm = p e
on the acquisition of on the sale to on the sale to on the sale of ¢ kikora to on the sale to
A
~ = Generate
ALT(YFIBER 21 via cquity NORLYS €9 campus nkrement “
(a portfolio company of s<HAWK) (a portfolio company of @!ﬂ‘ )
2024 2024 2024 2024 2024
Advised Advised Advised Advised Advised
N infranode & @Se HIGH PERFORMANCE ag OndlytiCS nexi EE NA

on the sale of MitaPand

N ETWORKS

Stockholms
on the acquisition of on the sale of . on the sale to identity services to on the sale to
SANDEFJORD Bredband2 MONTERRO @ AVZ . TELEDYNE
9] bredbénd IN PR TEcHNOLOGIES
2024 2024 2024 2023 2023
Advised Advised Advised Advised Advised
i . [ P
Fu Bion Capidey/ and founders ) DataEquipment Power ON O syntell
an inSightsoftware: company
Obsidian . )
on the sale to on the sale of pigita to in the merger with on the sale to on the sale to
- ./'-./ o
CapMan findos Netsecurity insightsoftware ca 9
2023 2023 2023 2023 2022
Advised Advised Advised Advised Advised
o8
'
N infranode N infranode X CATACAP \JAnaCap
. m W Financial Partners
th . .t- f 490/ KIMBRER COMPUTER HELyngsoe
on the acquisition of on the acqsl:;sllg: ora ° on the sale to on the sale of ZZya: to on the acquisition of
Accent >
TAFJORD VR OREE Equity EDIGard
2022 2022 2022 2022 2022

Page 24




Deloitte insights

Project “Valley” — Acquisition of Altifiber on behalf of Infranode

Deloitte.

Introduction to Altifiber

The Valley process and key takeaways

Exclusive financial adviser to

N infranode

in the acquisition of

ALTQFIBER

September 2024

Deloitte.

Transaction: Buy-side

Enterprise value:
Undisclosed

Equity value: Undisclosed

- With more than 30 000 active customers, Altifiber
AS is a leading fiber infrastructure provider offering
internet and TV services

* The company was established in 2002 and operates
in southwestern Norway, catering to both urban and

rural populations

» Lyse has been a minority owner in Altifiber since
2002, alongside Dalane Energi and eight other
minority shareholders, who are now divesting their
65% stake

¢ 2 o

Process: Broad ~740 ~31,000
Year: 2024 ARPU (blended) = Homes connected Network operator
Financials (NOKm)
42% 41% 40%
— G5 g

2021

275

2022 2023
I EBITDA @ EBITDA-%

Il Revenue

T re—— :

Infranode signed an
agreement to acquire a 49%
stake in Altifiber. The
remaining shares will be
owned by Lyse, which is
increasing its ownership to

51% (from 34%)

Buy-side process with

multiple due diligence

tracks coordinated by
Deloitte Corporate Finance,
incl. financial and tax due
diligence

Key

Highlights

.+, Dalane Energi and other private shareholders explored
-'f?‘- the opportunity to divest their 65% stake in a
structured process
Deal =
dynamics

The acquisition marks another fibre transaction for
Infranode and Lyse this year. It also aligns with the
trend of increased interest in Norwegian infrastructure

Deloitte CF acted as project lead and exclusive financial
advisor to Infranode in the process, also providing
financial, structuring and tax due diligence services

R G p -—
B SWAR
Assisted with the preparation of relevant

documentation and presentation material, modelling &
valuation, seller discussions and negotiations

ot Tl -

Deloitte

value-add
services

t

Page 25



Deloitte insights

Project “Calculus” — Sale of Kikora to Inkrement, a portfolio company of Hawk Infinity

Deloitte

Introduction to Kikora

The Calculus process and key takeaways

Exclusive financial adviser to

C‘ C; E \:‘futﬂsper;.:
PARTNER M

In the sale of subsidiary
' .
¥ kikora
to a Inkrement

A portfolio company of ‘s HAWIK
August 2024

Deloitte

Transaction: Sell-side

Enterprise value:
Undisclosed

Equity value: Undisclosed
Process: Focused auction

Year: 2024

analytics and reporting

K12 segment for Kikora

» Market leading digital e-learning platform for maths,
providing software for learning, discussion tools,

» Attractive customer base with strong position in
Norway with ~50% of the 30 largest Norwegian
municipalities as customers

» Inspera, a portfolio company of CGE Partners,
sought to dispose of 100% of Kikora AS to fully
focus on its core business in Higher Education and
Awarding Bodies, thereby enabling full focus on the

Financials (NOKim)

—G3w)

FY20

17
Fy21

2%

19

FY22

Il ARR

FY23

Key

Highlights

Deal
dynamics

Deloitte

value-add
services

Competitive process with
strategic and private equity
backed companies interested
in Kikora’s unique software
offering and strong market
position

The combination of Kikora
and Inkrement creates the
market leader for digital
teaching tools within maths
in Norway

EE Focused process designed for strategic buyers

Technology fit and joint market growth opportunities
key focus areas for the interested parties

&88&  Deloitte CF acted as project lead and exclusive financial
advisor

Support in buyer dialogue, due diligence process,
0 |_ discussion with owners, and general management
®  support

— Securing attractive terms through management of
EO competitive dynamics and negotiation tactics

Page 26




Deloitte’s TMT sector team

Deloitte Corporate Finance professionals covering TMT in the Nordics

Deloitte.

Corporate Finance Advisory

S,
‘ Alexander O. Andersen

Director
Corporate Finance

+45 28 94 95 12
aleandersen@deloitte.dk

Sebastian Kvist Guldberg

Director
Corporate Finance

+4540 33 61 37
seguldberg@deloitte.dk

Frederik Bredkjaer

Vice President
Corporate Finance

+4528 40 29 44
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